US: +1 866 921 0466
UK: +44 808 120 2359

www.sganalytics.com

SG Analytlcs Research & Information Experts

Client: Independent Research Company based in the US

The client is an independent financial research house, which covers microcaps in the North America (US & Canada)
and upcoming /budding companies in China, which are publicly listed on the NASDAQ and OTC markets in the US.
The client has diverse coverage of sectors, but recently has been focusing on commodities (example: Gold, Silver &
Copper mining companies in Canada) and infrastructure companies in China, which are experiencing rapid growth
as the Chinese economy rebounds. The client’s mandate to its customers is that it will find “jewels in the haystack”
of microcaps, which would be tomorrow’s blue chip companies.

To expand coverage rapidly and leverage the diverse emerging markets experience of SGA, the client has engaged a
team of SGA analysts with VP support for end-to-end equity research of companies in sectors such as mining,
healthcare, manufacturing, basic materials, retail and others.

Services Offered: Initiation coverage reports and regular updates

¢ |nitiated coverage of companies, which includes structuring the “story”, building the management questionnaire
and leading the calls with the CXO’s of the covered company, detailed financial modeling and valuation analysis,
authoring the initiating coverage report (ICR) and coverage of the sector (news & impact analysis) on a regular
basis. SGA provided the client with an end-to-end white labeled coverage of the company with a rating.

e After the ICR was released, SGA provided research coverage on quarterly basis, which includes attending the
quarterly analyst calls, updating the financial model and write an earnings update report to reflect the latest
information flow from the company.

* On an ad-hoc basis, SGA has also authored small sector studies and blog articles on assigned topics by the client
related to the sectors covered by SGA.

Results: Extended research coverage, improved quality and consistency and lowered costs

SGA has initiated coverage on multiple emerging and developed market companies and has facilitated the client to
rapidly build coverage for it’s predominantly North American customer base without much “hand-holding” from
the client. The client has appreciated the rapid coverage of emerging markets by SGA at competitive prices where
local client talent was not easily available to initiate coverage.




